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Overall Building Material  
Prices Down In September,  
But Concrete Keeps Rising
Led by a decline in softwood lumber and steel mill prices, overall building material prices fell in September 
with the notable exception of ready-mix concrete, which continues to grow at a rapid clip. And while  
gypsum prices edged lower last month, they are up more than 20% over the past year. 
 
In tandem with a slowing housing market and economy, the prices of building materials decreased 0.3% in 
September (not seasonally adjusted) according to the latest Producer Price Index (PPI) report. The PPI for 
goods inputs to residential construction, including energy, declined for the third consecutive month in  
September (-0.1%). 
 
Prices have fallen 2.3% since June, the largest three-month drop since April 2020. However, these modest 
price declines have occurred when material prices were already at extremely elevated rates. 
 
And while lumber and steel prices have trended down in recent months, the prices of ready-mix concrete 
and gypsum building materials have continued their climb dating back to early 2021. 
 
Not only is gypsum a major component of drywall, it is also a critical ingredient to the Portland cement  
used to manufacture ready-mix concrete. High demand for cement combined with lower imports of  
aggregate due to a large quarry shutdown in Mexico have spread thin the supply of domestically produced 
ready-mix concrete as well as gypsum. As drywall and cement are used in many applications outside of  
residential construction, prices have increased even as single-family construction has cooled.  
 
Softwood Lumber 
The PPI for softwood lumber (seasonally adjusted) declined 2.9% in September following a 5.2% drop in  
August. Softwood lumber prices are 14.5% higher than they were a year ago but have fallen 39.6% since 
March. The index remains 41.9% above pre-pandemic levels. 
 
Steel Mill Products 
Steel mill products prices decreased 6.7% in September and have fallen 16.1% over the past four months. 
The index is at its lowest level since June 2021, but prices of steel mill products are nearly double their  
pre-pandemic levels, on average. 
 
Ready-Mix Concrete 
The PPI for ready-mix concrete (RMC) increased 1.4% in September — its sixth consecutive increase — and 
has risen 11.6% over the past year. The index has climbed 8.9% year-to-date, the largest September YTD  
increase in the series' 34-year history. 

(Building Material article continued on page 15)



GNBHBA 
CALENDAR

October 20224

10 Fall Golf  

Tournament

16-18 TAB Fall Board 

Meetings

November

1 GNBHBA Parade of 

Homes Registration  

Begins

8 Installation Dinner  

& Horseshoe  

Tournament

December ADVERTISE WITH US 
Advertising in The Focus Magazine is cost effective  
and a great way to deliver your message directly  

to your targeted market – the Home Builder! 
The Focus Magazine is published monthly and  

distrubuted via email, Facebook and our website. 

Contact Gina to reserve your ad space today! 
info@gnbhba.com

RATE PER  
MONTH

A six month contract is required.

PREMIUM FULL PAGE  –  7.75" x 10.125"                     $350 
Inside Front Cover, Inside Back Cover, Center 

FULL PAGE  –  7.75" x 10.125"                                                        $300 

HALF PAGE  –  7.75" x 4.937"                                                         $275 

QUARTER PAGE  –  3.75" x 4.937"                                           $150 

BUSINESS CARD  –  3.5" x 2"                                                   $75

FOCUS ADVERTISING RATES
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    GNBHBA is a local trade association that offers opportunities to its members to display their products and services. We make no representation, express or implied, regarding the  
qualifications of members or the quality of their products and services, but invite you to examine them for yourself. 
    Focus Magazine is the official publication of the Greater New Braunfels Home Builders Association. Focus Magazine is designed and produced by VH3 Creative, LLC and  
published monthly by GNBHBA – GNBHBA address: P.O. Box 311626, New Braunfels, TX 78131; phone (830) 609-4242. A subscription to Focus Magazine is $60.00, included with each 
membership. Additional subscriptions are available to members at $5.00 per issue, or $20.00 per issue to non-members. © 2022, The Greater New Braunfels Home Builders Association. 
    As part of the Omnibus Budget Reconciliation Act of 1993 taxpayers will no longer be able to deduct state or federal lobbying expenses as ordinary and necessary cost of doing  
business. This means that the portion of your dues that is considered state or federal “lobbying expenses” will not be deductible. 
    NAHB has informed us that this amount is $19.91 for the National Association. The Texas Association of Builders declares $81.60 of the state dues to be lobbying expenses. 
Also, please note that dues payments to the Greater New Braunfels HBA are not deductible as charitable contributions for federal tax purposes. However, dues payments 
(other than state and federal lobbying expenses) may be deductible as an ordinary and necessary business expense. 

View the 2022 
Parade of 
Homes Magazine 
Online

Scan this QR Code or  
follow this link:  
https://tinyurl.com/uj7awccx 

You make a difference in our Association.

Visit our 
new website 

GNBHBA.COM
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Notes from 
the Executive 
Director
October has flown by and we are already 
gearing up for 2023. Annual Partnerships 
will be sent out soon and have the details 
for 2023 events and partnership  

opportunities. If you are looking for a great way to get your business 
out in front of people, this is definitely a great way to have your  
company spotlighted all year long. 
 
We are excited for the Annual Hollywood-Crawford Fall Golf  
Tournament on November 10th at the Bandit Golf Course. Big thank  
you to Hollywood-Crawford for being the Title partner and Terry  
and Dorothy McFadden, with Elite Stone, for being this year’s chair 
again. We are looking forward to another great sold out tournament.

Kendall 
Kuebel Turner 
Executive Director

We are looking forward 
to seeing you at  
upcoming events!

Building A Better Association!

Our event partners 
rock!

Building A Better Association!
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GNBHBA 
EXECUTIVE 
BOARD

DIRECTORS

Ronnie Shikoski 
President 
 
Drew Snider 

Vice President 
 
David Hevner 

Associate Vice President 
 
Coy Chafin 

Treasurer 
 
Leslie Evans 

Secretary 
 
Colby Duke  
Parliamentarian 
 
Brad Morris 

Immediate Past President 

Eric Bernal 
Clint Ciomperlik 
Troy French 
Patrick Hollaway 
Mike Isbell 
Terry McFadden 
Marc Miller 
David Wood
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NAHB Urges White 
House To Act On 
Transformer  
Shortages
NAHB is continuing to press the Biden administration to take action to 
address the severe shortage of electrical transformers that are pre-
venting many of our members across the nation from completing 
home building projects. 
 
NAHB has held several conversations on this issue with U.S. Depart-
ment of Commerce officials but the shortage of transformers and 
other electrical components is spreading across the country and im-
periling many construction projects and the ability to provide afford-
able housing. 
 
NAHB has therefore taken the lead with our colleagues at the Associ-
ated Builders and Contractors, Association of General Contractors and 
Independent Electrical Contractors to send a joint letter to President 
Biden reiterating our concerns regarding the lack of supply and avail-
ability of transformers and related components. The letter notes that 
"significant shortages of single-phase transformers and other compo-
nents are preventing local jurisdictions from issuing building permits 
because there is no way to provide power to the new homes." 
 
The problem is particularly acute in Arkansas and Florida and has 
been compounded by the damage wrought by Hurricane Ian. 
 
The White House was told that it's not just electrical transformers that 
are in short supply. The time for delivering electrical switchgear has 
doubled from 20 to 40 weeks, and delays are growing for switch-
boards, circuit breakers and other key material inputs for housing and 
other infrastructure. 
 
NAHB and the other organizations are asking the White House to con-
vene a summit with affected stakeholders to discuss solutions to these 
problems. 

(Transformer Shortage article continued on page 18)
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(Recession Proof article continued on page 18)

How To Recession-Proof  
Your Business
As many builders learned during the previous downturn, weathering a recession often requires embracing 
lean business processes. But finding ways to deliver value on essential services while eliminating waste is 
easier said than done. 
 
NAHB members Jake Harris, CEO of BuildWallet, and Robert Carroll, owner of Carroll Construction, shared 
some lean-business strategies during a recent presentation as part of NAHB’s Young Professionals Week. 
The webinar covered a wide range of strategies businesses could proactively implement during uncertain  
financial times. 
 
"Recessions are pivotal times to focus on business fundamentals, particularly during these periods of high 
inflation and rising interest rates," Carroll said. "Businesses that are prepared will have the best chance of 
succeeding and maximizing opportunities to grow." 
 
One of the methods discussed during the presentation focused on member-to-member collaboration. When 
fellow members of an HBA seek out opportunities to do business with one another, they are helping ensure 
their clients receive high-quality service, their companies maintain a steady amount of work and the overall 
local industry remains strong. 
 
Transparency with the client was another topic highlighted. Especially during economic downturns, open 
communication about finances is vital for maintaining a trusting relationship between the builder and the 
customer. Harris shared that those who have confidence in their work, have exceptional financial discipline 
and regularly share budget status updates with the customer will best weather a recession: “Transparency 
breeds trust.” 
 
"Clients respect your business when you are open and honest about your spreadsheets and financials,”  
Harris said. “The companies who believe and trust in their processes and are confident in the value of their 
services are the ones who will survive a recession." 
 
Both Harris and Carroll recalled initial feelings of doubt and apprehension at the beginning of the Great  
Recession in 2008. But eventually, each learned to treat recessions as a chance to explore new, unchartered 
business opportunities. 
 
"I could have looked at the recession as something that scares me away from the industry,” Carroll said. 
“Instead, as everyone was leaving, it left an opening for me to expand the family business. We’ve only  
improved and grown since I joined in 2009.” 
 
Both presenters recognized NAHB for its extensive network of builders who implemented solutions for their 
businesses and successfully emerged from the 2008 recession. 
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MEMBER MARKETPLACE
Do Business With Your Fellow Members 

Recruit a new GNBHBA member today.

Building A Better Association!
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Which Features Do Today’s 
Home Buyers Want Most?
As communities continually evolve — especially in this post-pandemic era — consumer research can inform 
how to deliver the features and value that prospective home buyers seek. 
 
“Facing unprecedented inflation and supply chain shortages, we are all struggling to build affordable  
products,” said Dawn Duhamel, vice president of business development at Possibilities for Design.  
“But there are certain designs that can address affordability and incorporate our buyers' needs.” 
 
To learn more about how to boost attainability and livability, join NAHB’s webinar People-First Attainable + 
Livable Design Solutions on Nov. 2 at 2 p.m. ET. In this webinar, sociology and design experts will discuss 
the latest techniques in community development, home planning and product selection. 
 
The event will be moderated by Duhamel and feature panelists Seth Hart of DTJ Design and Teri Slavik-
Tsuyuki of tst ink. These experts will share their perspectives on the growing influence of consumer  
research on home building and offer real-world design solutions you can integrate in a variety of projects. 
 
Participants in this webinar will better understand: 
   •   Consumer insights post-pandemic that drive home and community design 
   •   Planning framework for creating wellness in real estate 
   •   Innovative designs that address the most desired livability features 
   •   Design solutions from density to constructibility 
 
“Consumers today see health as the new wealth,” Slavik-Tsuyuki said. “Studies show our health outcomes 
are largely determined by the built environment, so builders and developers have a huge role to play.” 
 
Register now at nahb.org. Attendees will receive one continuing education credit by participating in this  
webinar. For more questions, contact nahblearning@nahb.org. 
 
Courtesy of NAHB 

ASSOCIATION JOB BOARD
Submit your open vacancies to Gina at info@gnbhba.com  
for inclusion in next month's issue.
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NEW MEMBERS 
& RENEWALS

NEW MEMBERS 
 
 
 
BBQ Outfitters  
Tobin Stillwell 
4519 N Loop 1604 W 
San Antonio, Texas 78249 
(210) 437-2999 
http://bbqoutfitters.com 
 
 
 
 
 
 
 
 
 
 
 

RENEWALS 
 
Cadillac Roofing, LLC  
William Wehling   
 
Cava Luxury Homes 
Pete Ramierz    
 
Classic Services 
John Magninat   
 
Factory Builder Stores 
Allen Prough   
 
G Morris Homes, LLC 
Bradley Morris 
 
Hollywood-Crawford  
Door Co. 
Frank Jiminez   
 

 
 
Infinity Concrete 
Spence Campbell   
 
Little & McCool, P.C. 
William Little 
 
Lowry Electrical 
Andy Lowry   
 
Patriot Construction 
David Wood   
 
The Total Source 
Brian Alston   
 
Wes Peoples Homes 
Wes Peoples  

If your name is not on our new member or 
renewal list, please call the Association 

 office to report this to me. Also, if you have 
a change in your contact information, either, 
name, address or phone/email information, 

please email me with your changes: 
kturner@gnbhba.com.

  OUTDOOR KITCHEN SUPPLIER

 
The monthly increase in the national data was primarily driven by a 2.6% price increase in the South region 
and partially offset by a 0.7% decline in the Northeast. Prices were flat in the Midwest and edged 0.3% 
higher in the West. 
 
Gypsum Building Materials 
The PPI for gypsum building materials edged 0.2% lower in September — just the second monthly decrease 
in two years. Prices have increased 20.2% over the past year and are up 46.0% since January 2020. 
 
NAHB senior economist David Logan provides more analysis in this Eye on Housing blog post. 
 
Courtesy of NAHB 

(Building Material article continued from page 3)

Recruit a new member today.
Building A Better Association!
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Member In

Tell us about your current occupation/business/industry. 
What is your line of work?  
Vice President of Sales - Risk Management 
 
How long have you been in the business you're  
currently in?  12 years 

 
What do you love most about your industry?  The building industry is like a big family. We all work 
together to help families achieve their dream of becoming homeowners. Whether it’s their first home or 
their fifth, it’s still brings joy to all those who helped make it happen. 
 
What advice would you give to someone wanting to enter your industry? 
Don’t show people how much you know, show them how much you care. 
 
How long have you been a member of the Greater New Braunfels Home  
Builders Association?  12 years 
 
Why did you join GNBHBA?  StrucSure is members in all Texas HBA’s but New Braunfels HBA is  
special since it’s my home town. 
 
What's your favorite part of being a member of GNBHBA?  It’s a great group of folks that are 
like brothers and sisters. Ok, maybe more like sons and daughters due to my age. Much credit goes to  
Kendall Turner, our Executive Officer. Because I have so many HBA’s across the state that I work with,  
Kendall is always there to assist me with my annual partnership decisions and then remind me where  
and when I need to be for those sponsored events. 
 
How has membership with the GNBHBA impacted your business?  Being an active member 
brings great opportunities not only for new business but for lasting relationships. 
 
If you had to eat one thing for the rest of your life,  
what would it be?  Peanut butter

Scott Wisenant  
StrucSure Home Warranty
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NAILED IT!
GNBHBA

We want to highlight you  
and your victories! Share  
your good news with us,  
so we can share it with  
our readers.

G Morris Custom Homes was privileged to turn 

over the keys to another American hero, Captain Derick 

Carver, for whom they built a mortgage free, specially 

adapted custom home funded by the Gary Sinise  

Foundation. Brad and his team have now built 6 of these 

homes in our area for some extremely deserving families.  

"There will never be enough that we can do for these  

heroes. Thank you to all that have served."  

                                                               
   – Brad Morris

GNBHBA  
ANNUAL FALL  
GOLF TOURNAMENT
The Bandit Golf Course 
$500 / Team 
Includes Cart, Round of Golf for 4,  

Lunch and drinks

NOV

10
Register at www.gnbhba.com/events
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This month, I want to share a few reminders with you: 
 
    •   Election day is coming up November 8th, but early voting is underway now.  
        Get out there and vote and remind those closest to you to do the same. 
 

   •   We’re always eager to grow our membership base, but we’re especially focused on it this month, since  
       October is membership-drive month at TAB. How can you help? Reach out to your network and  
       encourage them to join! You might also write a Google review or Facebook review so we can show  
       up in related searches. 
 
   •   Lastly, if you have a submission for Nailed It, The Workshop, Job Board, or cover images, please 
       send those to me at info@gnbhba.com.  

MEMBERSHIPNews

Gina Graves 
Membership Chair

Recruit a new GNBHBA member today.
Building A Better Association!

"Focused attention to these matters is needed to  
resolve these shortages and rebuild critical  
infrastructure in disaster-affected areas and across 
the United States where projects have been put on 
hold due to shortages," the letter stated. 
 

A copy of the letter was also sent to Commerce 
Secretary Gina Raimondo, Energy Secretary  
Jennifer Granholm, and Ambassador Katherine Tai, 
the United States Trade Representative. 
 
Courtesy of NAHB

(Transformer Shortage article continued from page 8)

"What I love about the NAHB Federation is the  
collective knowledge that is shared among the 
membership," Harris said. "This is a community  
full of proven, talented professionals who can offer 
real-world solutions. The members who take  
advantage of that can drive real value for their  
businesses." 
 
Joining an NAHB Young Professionals group at a 

local HBA is a great way for members under the 
age of 45 to network with other emerging leaders 
and to become trailblazers for their organizations 
and the industry. Learn more by visiting nahb.org. 
You can also check out the NAHB Young Profes-
sionals Facebook page. 
 
Courtesy of NAHB 

(Recession Proof article continued from page 10)
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